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Disclaimer
IMPORTANT NOTICE
These presentation materials (the "Presentation Materials") are being solely issued to and directed at persons who are qualified investors for the purposes of Section 86 of
the Financial Services and Markets Act 2000 ("FSMA") and have professional experience in matters relating to investments and who are investment professionals as specified
in article 19(5), or high net worth companies, etc. as specified in article 49 (2) (a) - (d), of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the
"Financial Promotion Order"). Accordingly, the Presentation Materials are exempt from the general restriction on the communication of invitations or inducements to
engage in investment activity and have therefore not been approved by an authorised person as would otherwise be required by section 21 of FSMA. Any investment to
which these Presentation Materials relate is available to (and any investment activity to which it relates will be engaged with) only those persons described in the above
paragraph. It is a condition of your reviewing these Presentation Materials that you fall within, and you warrant to GLI Finance Limited (the “Company”) that you fall within,
the category of persons described in Articles 19(5) or 49 of the Financial Promotion Order.
The Presentation Materials do not constitute or form any part of any offer or invitation to sell or issue or purchase or subscribe for any shares in the Company nor shall they
or any part of them, or the fact of their distribution, form the basis of, or be relied on in connection with, any contract with the Company relating to any securities. They are
being supplied to you solely for your information and may not be reproduced, forwarded to any other person or published, in whole or in part, for any other purpose. The
contents of these Presentation Materials have not been fully verified and no reliance may be placed for any purpose whatsoever on the information contained in these
Presentation Materials or on their completeness. Any reliance on this communication could potentially expose you to a significant risk of losing all of the property invested
by you or the incurring by you of additional liability. No representation or warranty, express or implied, is given by the Company, its directors or employees, or its
professional advisers as to the accuracy, fairness, sufficiency or completeness of the information, opinions or beliefs contained in these Presentation Materials. Save in the
case of fraud, no liability is accepted for any loss, cost or damage suffered or incurred as a result of the reliance on such information, opinions or beliefs.
Recipients of these Presentation Materials should conduct their own investigation, evaluation and analysis of the business, data and property described in this document.
Any person who is in any doubt about any investment to which these Presentation Materials relate should consult an authorised person specialising in advising on such
investments. Neither this document, nor any copy of it, may be taken or transmitted (including electronically) into the United States, Canada, Australia, Ireland, South Africa
or Japan or into any jurisdiction where it would be unlawful to do so. Any failure to comply with this restriction may constitute a violation of relevant local securities laws.
These Presentation Materials include “forward-looking statements” which include all statements other than statements of historical facts, including, without limitation,
those regarding the Company’s financial position, business strategy, plans and objectives of management for future operations and any statements preceded by, followed by
or that include forward-looking terminology such as the words “targets”, “believes”, “estimates”, “expects”, “aims”, “intends”, “can”, “may”, “anticipates”, “would”,
“should”, “could” or similar expressions or the negative thereof. Such forward-looking statements involve known and unknown risks, uncertainties and other important
factors beyond the Company’s control that could cause the actual results, performance or achievements of the Company to be materially different from future results,
performance or achievements expressed or implied by such forward-looking statements. Such forward-looking statements are based on numerous assumptions regarding
the Company’s present and future business strategies and the environment in which the Company will operate in the future. These forward-looking statements speak only
as at the date of these Presentational Materials.
The Company and its professional advisers expressly disclaim any obligation or undertaking to disseminate any updates or revisions in relation to any forward-looking
statements contained herein to reflect any change in the Company’s expectations with regard thereto or any change in events, conditions or circumstances on which any
such statements are based, save as required by FSMA and/or the AIM Rules for Companies and AIM Rules for Nominated Advisers. As a result of these factors, the events
described in the forward-looking statements in these Presentation Materials may not occur. Your acceptance of the receipt of these Presentation Materials shall be deemed
to constitute your agreement to the above terms.
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Strategy
To become a leading alternative provider of SME finance
Build a range of partnerships with online and offline platforms with:
Sustainable competitive advantage
Strong, experienced management teams
Complementary approach to existing finance industry
Strong qualitative and quantitative approach

Invest in and through these platforms to optimise return to shareholders
Focus on ROE:
Maintain high level of income to support the dividend
Whilst building shareholder equity
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Progress in 2013 and beginning of 2014
BMS Finance bedded down well
Strong growth in equity
Business Bank funding obtained
Restructured non-core assets

Agreed terms on a series of partnerships with other origination platforms:
TradeRiver Finance
FundingKnight
Finpoint UK
Raiseworks
Sancus
Platform Black
European Receivables Exchange
Crowdshed
Proplend

Global Trade finance
UK SME lending
UK SME lending
US SME lending
Offshore lending
UK invoice discounting
European invoice discounting
Global multi-asset crowd funding
UK property-backed lending

CLO business to be exited over time
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Fourth Quarter 2013
NAV 50.0p vs 51.8p at end-June
Mainly dues to a drop in the sterling value of US$ CLO assets

CFO appointed
FundingKnight passed £3m in lending vs less than £1m when GLIF invested
Platform Black average size of invoice rising, cost of funds falling
Lombardia CP warrant buy back and loan repayment
Shareholder approval for a new investing policy and a delisting from the
Channel Islands Stock Exchange
Secured Loan Investments Limited formed as a subsidiary
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Strategy for 2014
Add value to each platform through the GLIF relationship
Make capital available to fund lending
Cross referral of business
Cross referral of institutional investors
Pooling of knowledge
Efficiencies from service providers

Realisation of CLO investments
Redeploy assets across origination platforms
Blend of traditional lending and online models
Main market move when appropriate
Look for opportunities to diversify the origination business further
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External Events 2014
Regulation will be crucially important in 2014
JOBS Act in the US
FCA regulation of P2P in UK

Brings online platforms into the mainstream
Institutional interest in alternative finance taking off
Management of supply and demand will be critical
Miss-pricing almost inevitable
Consolidation likely
Blurring of the lines between peer-to-peer and other forms of alternative
finance
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Conclusion
Unique origination capability in SME finance
Diversified by:
Geography
Industry
Size of lending
Type of lending

Ability to put significant capital to work
Flexibility to adapt to changing conditions

8

Platform Profiles
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BMS Finance
Financing of high growth SMEs, predominantly in the UK
Typically up to £25m of revenue, don’t require a 3 year track record of
profits
1-2% initial fee, 10-15% interest rate plus warrant or exit fee
2-3 year senior secured amortising loan of £500k-£4.5m
Focus on business services and technology companies
Relationship banking - close engagement with borrowers for monitoring.
Covenants set as an ‘amber’ warning level allowing time for remedial
action to be taken
GLIF owns £14.1m out of a total £14.6m enterprise value (67% of equity
plus £12.6m debt)
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Funding Knight
SME finance through crowd funding
Maximum loan size £150k
Maximum term five years
Underwritten by experienced in-house team
Less than £1m written at the time of GLIF investment in July 2013
More than £3.5m loans now agreed
Expect rapid growth during 2014
Traditional small business banking delivered through modern architecture
GLIF invested £1.5m for at least 20% of the business
By year end GLIF had invested over £1m in FK originated loans
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Finpoint UK
Online financial matchmaking service that efficiently connects
SMEs that wish to borrow with
Banks and financial institutions that are registered and ready to lend.

Launched in Germany in 2010
Finpoint UK, a JV between German founders and GLIF, has the UK license
to the platform in perpetuity
Connecting businesses with transformative funding for growth, and
helping institutions to assess and access new lending opportunities.
Expect to build on the success and experience from Germany to build a
unique platform in the UK
GLIF invested £1.25m for a 75% stake in Finpoint UK
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Raiseworks
US peer-to-peer SME lending business
The past two years building the platform, developing the credit
underwriting model, establishing partnerships, and securing a broker
dealer license
Utilises one of the largest private company databases in the United States
Suite of proprietary, predictive algorithms in an effort to provide
community members with an informational advantage
GLIF invested $1.5m for at least a 30% stake in the business.
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Sancus
Offshore lending on a peer to peer basis
Initially Channel Islands but will grow
Formalising informal offline networks
Will develop both online and offline
Filling the bespoke banking gap the banks can no longer service
GLIF has an initial 7.4% stake in the business

14

European Receivables Exchange
Invoice discounting exchange, based in Denmark
Single bidder, no fractional bidding
Single day auctions
Highly scaleable, entirely online model
Significant presence in the Danish market
Potential to build across geographies
GLIF has acquired a 5% stake in the business.
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Platform Black
UK-based peer to peer invoice discounting business
£36.5m traded in 2013
Investors are funds, corporates or sophisticated investors
Invoice discounting c. £300bn market in the UK
GLIF invested £2m for at least a 20% stake
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TradeRiver Finance
Entirely online SME lending business
Provides short term funding to import businesses
GLIF has provided a £2m subordinated loan facility which will support the
growth of the loan book
In addition to the loan facility, GLIF has acquired a 10% stake in the
business
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CrowdShed
Multi-asset, multi-jurisdictional crowd funding platform
Not for profit
Rewards based
Equity funding
Factoring
Lending

Working with organisations prepared to be socially responsible
Can provide the regulatory, technological and administrative umbrella for
new financial models
GLIF has acquired a 26% stake
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Proplend
Secured property-backed peer to peer lending
Unique model to address the property market
Company operates online and offline
GLIF invested £1m for at least a 22.5% stake in the business
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